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Q&A: Kent Levine
A conversation with the chairman of the 
Special Advisory Committee to the Colorado 
Real Estate Commission on Standard and 
Approved Forms

By The Denver Post
3/13/05 5:51 PM

Post / Glen Martin

“I like to think what I’m doing is making a difference for
the buying and selling public,” Kent Levine says of his

work revising Colorado real estate contracts without
compensation.
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Q: Why have you 
devoted nearly 30 
years, without pay, 
to writing and 
revising real estate 
forms for millions 
of Colorado home 
sellers and buyers?

A: First, things are 
constantly evolving 
in all industries, 
and paperwork 
always needs to be 
adjusted to reflect 
those changes.

Second, it's a 
never-ending 
challenge a lot like 
newspaper writing. 
The goal is to 
clearly and 
completely state 
what needs to be 
said so that no one will have to scratch their head. It's so 
much easier to write contracts that run page after page 
after page than to work within space limitations and 
come up with something devoid of confusion and 
ambiguity.

Third, I enjoy the collective effort it takes to write these 
contracts. Brokers, lawyers, administrators, regulators, 
lenders and title-insurance professionals also give their 
time and share their expertise to make this happen.

Fourth, I like to 
think that what 
I'm doing is 
making a 
difference for 
the buying and 
selling public, 
for the 
real-estate 
brokerage 
community, for 
the lawyers 
who use the 
forms and for 
the courts.

Q: Are you the 
kind of guy 

who also reads product labels, instruction manuals and 
the fine print on movie posters?

A: Yes, I guess so. My wife and I were once buying a 
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new car, and the friend who ran the dealership gave us 
the contract. He started to explain what it meant. My 
wife stopped him and said, "It doesn't matter what you 
say because he's going to read it first." He got really 
quiet.

Q: Do any other states approve and issue standardized 
forms for real estate transactions?

A: The great majority of states do not have forms 
approved by their respective real estate commissions as 
Colorado does. If we weren't the first, we were one of 
the first states to choose this route. Today, a handful of 
other states use our work as a template and even 
verbatim. When you're using the same forms, there's a 
much better chance that everyone involved in a 
transaction has a better understanding of what's going 
on - including people who choose to sell or buy property 
without assistance from a broker or attorney. All of our 
contracts are available online at 
www.dora.state.co.us/real-estate.

Q: What contract changes are you most proud of?

A: We have made less more. In the early 1980s, there 
were more than 25 contract and addendum forms. 
People would choose and hope they picked the right 
one. We had a separate form for residential 
condominiums, a separate form for single-family homes, 
a separate form for third-party financing, a separate 
form for purchase with a new loan. And then we 
repeated all of those forms for the commercial and 
ranch, farm and vacant-land markets. We boiled all of 
that down to three forms: one for residential, one for 
commercial and one for farm, ranch or vacant land. 
People can literally check the boxes that apply to their 
transaction.

Q: What important changes are on the horizon?

A: If things go my way, then less will continue to be 
more. A proposal will be presented at a Colorado Real 
Estate Commission meeting in early April to combine 
more forms.

Q: What are the most important things homebuyers and 
sellers should do to protect themselves?

A: I have shared three rules throughout the years: 1. 
Read all contracts and documents before you sign any of 
them. 2. If you don't understand or agree with a contract 
or document, don't sign it. 3. Keep a copy of the 
contract. When there is a problem, people usually 
discover that they failed to follow one of these three 
simple rules. There's also a fourth rule to consider: Buy 
my book, "Guidebook to Colorado Real Estate 
Contracts."

Q: Where's your dream home?

A: I'm in it: a 1960s-era ranch that backs up to a small 
pond in Littleton. It's so peaceful.

Q: As head of the University of Denver's Burns School of 
Real Estate and Construction Management, your brother, 
Mark Levine, spends a lot of time making speeches and 
working rooms filled with high-powered people. You 
labor in relative obscurity in a nondescript office building. 
How do you explain your similar career interests but very 
different styles?
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A: We're different people, yes, but we really do have 
similar styles. We've both been engaged in the practice 
of law and real-estate education. But at this point, I 
have cut back to a couple of primary jobs instead of 
three or four because life sure is nicer that way.

Q: What's your motto?

A: Keep it simple.

Edited for space and clarity from an interview by Denver 
Post staff writer Christine Tatum.
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